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Joe’s pencil was busy for a few minutes,
“'By Jinks!'' he exclaimed. ‘‘Looks
to me as though you'd come close
to justifying the entire car expense.”
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Dollars Your Car Can Save You

By
MARTIN BUNN
N ARGUMENT hetween two

customers that threatened to

develop into a regular fight was

in progress just outside the Model
Garage. Gus Wilson stood it about as
long as he could.

“Hey! You guys outside there!™ he
shouted, banging on the side of a con-
venient pail with a monkey wrench to
emphasize his remarks. “Isn’t it hot
enough around here without you two
spilling all that extra hot air? Joe, see if
you can’t shoo 'em away.”

Joe Clark, Gus’s partner in operating
the Model Garage, and the bookkeeping
member of the firm, went to the rescue.

“What's it all about?™ he interrupted
as, pencil in hand, he confronted the two
argumentative gentlemen.

“Ted, here, is shooting off a lot of bunk
about how his car doesn’t cost him any-
thing to run,” said one of them.

“Butitisn't bunk, Mac,” protested the
other. “I know what I'm talking about.
Don’t I pay the bills?”

“Just arguing won’t get you any-
where,” said Joe. **Why not do a little
figuring and see how it comes out in
black and white on paper? If I under-
stand you right Ted, here, is convinced
that his car doesn’t cost him anything to
run, while you, Mac, claim that’s a lot of
applesauce and that your car is running

vou straight to the poorhouse. TIsthat the
sense of it?”

“You've got 1t,” Ted agreed.

“But, Joe,” Mac protested, ““ Ted can't
possibly be right. You can’t spend money

———

Ask Gus—He Knows |

EEPING your foot on the
I( clutch pedal all the time

is bad business. It puts
extra wear on the clutch
throw-out bearing, and every
time you go over a bump. your
foot pushes the pedal down a
bit and the clutch slips. The
friction surfaces have enough
to do starting the car in the
regular manner without giving
‘em extra wear that way.
They’ll last a lot longer if you
don’t “*ride” the clutch.

Don’t have your motor roar-
ing when you let in the clutch
to start the car. The slower
the motor is turning over and
the more carefully you let in
the clutch, the less the wear on [
cluteh facings.

Remember that the clutch
is the link between the motor
and rear wheels. It has to
stand the gafl every time you
try to jump from nothing to
full speed in no time at all,

and have it, too, you know. That’s

“Just a minute, Mac,” Joe broke in.
“Let's settle this thing on paper—not
with chin music. You've both got the
same kind of car and you got em about
the same time, so we ought to get some
pretty interesting figures out of this.
Let’s get Mac's story on paper first. How
do you figure your car’s making your
pocketbook so limp? "

“It’s as plain as the nose on my face,”
Mac asserted, subconsciously scratching
that rather prominent feature. “I drive
about six thousand miles a year, and
vou've told me before that it costs at
least eight cents a mile to operate a car
like mine. That makes four hundred and
eighty dollars right there.”

f z,.&LL right, I've got that down,” said

Joe as he noted the figure on a piece
of paper. “Anything else you can charge
against the car?”

“Lots,” grumbled Mac. “Every time
we go out for a ride on Sunday we invite
some people to go with us, and I get stuck
for dinner for the crowd. Every time I
drive to a show in the city there's a park-
ing charge added to the cost of the tickets.
Because we've got the car we don't have
to take the last train home and that means
we go to some restaurant instead of raid-
ing the ice box after we get home.

“Then we wouldn’t belong to the
country club if we didn’t have a ear to go
back and forth, (Continued on page 129)
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Dollars Your Car
Can Save You

(Continued from page 84)

so what I spend at the club ought to be charged
against the car—and, believe me, it's plenty!
That car doesn’t do anything else but take us
to places where we can spend money!"

“H'm,” grunted Joe. “You seem to make
out a case. What have you got to say, Ted, for
your side of the argument?”’

“Well,”” Ted began, “I drive about as many
miles as Mae does, so I guess the four-hundred-
and-eighty-dollar figure fits me, too, but the
car saves money in lots of ways.”

“As for instance?” questioned Joe, jiggling
his pencil.

“On wvacations, for one thing,” Ted ex-
plained. “If you want to put down some
figures, you can start with exactly fifty-six
dollars and eighty cents railroad fare we saved
last summer. That's what the tickets for the
wife, the two kids, and myself would have cost
on my vacation. Then you can put down at
least four dollars more that we saved on ex-
pressage by carrying our baggage in the car.
Also, because we had the dar and didn’t have
to hang around the hetel all the time, we were
satisfied with a cheaper hotel farther from the
beach. That saved at least twenty dollars on
the hotel bill. And we found a beach where we
could conveniently get into our bathing suits
in the car. Every time we did it we saved just
one-fifty in bath house fees. Figure all that up
for a two weeks’ vacation! This year we're
going motor camping for our vacation and we’ll
save still more.”

“IPHAT'S nearly a fifth of your car expense
already offset by saving,” Joe commented.
“How do you account for the rest?”

“It's kind of hard to give definite figures,”
Ted said slowly. “It's principally in getting
our fun out of the car instead of spending
money on more expensive amusements. Nearly

car. That doesn't cost us anything but the
food, and the wife says it's cheaper to get up a
picnic than to cook Sunday dinner. Then,
since we've got the picnic to look forward to on
Sunday, we don't bother to go to the movies on
Saturday night as we used to before we got the
car. The savings that way ought to come to
quite a respectable total during the course of a
‘ear.

- ‘“Before we got the car I used to hang out
with a bunch of fellows from the office Saturday
afternoons. Usually we went to a matinee, or
shot some pool or something, and what with
one thing and another I generally spent at least
three or four dollars. Now I head for home
right after the office closes, have a bite to eat at
home, and we go for a ride; or, if the wife is
busy, I spend the afternoon washing and
polishing the car.”

OE’S pencil was busy for a few minutes.
“By Jinks!" he exclaimed. “Looks to me as

though you'd come pretty close to justifying
the entire car expense.”

“If I haven't,” Ted grinned, “you can put
down a little something for doctor’s bills saved.
I've noticed that we don't have to call in the
doctor quite so often now that we spend more
time outdoors.”

“Well,”" observed Joe, “far as I can see,
you're both right in this argument. Each one
of you is looking at it from a different view-
point. It only goes to show that a car will help
you to spend money if you're inclined that
ray, or it will help you to save money if you'll
et it]"

HAVE you a motor car problem that
needs solving? Let Gus and Joe
answer it. Write to Mr. Bunn in eare of
POPULAR SCIENCE MONTHLY, 250 Fourth
Avenue, New York City.

every clear Sunday we go off on a picnic in the '
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Pick the RADIO Job

you want ... and fill it
in only months

Read This Thrilling Free Book

It gives you the real “dope' about Radio
and describes in detail the famous training
that has enabled us to place thousands of
our students in fine positions, usually from
3 to 10 days after graduation, It may mean
the turning point in your life. It tells in
50 fascinating pages and photos all aboue
Radio’s brilliant opportunities for adven-
ture and success. Mail the coupon now —
the book is absolutely free !

Radio Institute of America, Dept. P.S.-8
316 Broadway, New Y orl

By means of this “Big-League”
home-training sponsored by
Radio Corporationof America

X sm%}% along on less than $45
aweek? y wait years for success
that can be yours in only 9 months?

As a result of a marvelous new kind of
home-study training in Radio, hundreds
of men are today leading straight for fi-
nancial independence! Radio pays from
$2,000 to $25,000 a year. The work is thrill-
ing...the hours are short. Vacations with
pay ... opportunities for seeing the world
«s» adventure galore!

Prepare at Home with this Big
Laboratory Outfit

Get the “How” as well as the “Why” of
Radio—with this expert training! Only
an hour or so a day—in spare time—is
all you need! As part of your course, you
receive absolutely free of extra charge—a
magnificent outray of apparatus. With
this outfit you learn to build fine sets and
solve the problems that bring big pay.

Training sponsored by
Radio Corporation of America

Our graduates are in big demand every-
where. They enjoy greater success because
they’re posted right up-to-the-minute in
everythingin Radio. Radio’s progress each
year is measured by the accomplishment
of the great engineers at work in the re-
search laboratories of RCA. This great
organization sets the standards for the in-
dustry, and stands back of every lesson in
the course.

Money Back if Not Satisfied

The lessons prepare you for success in all
phases of Radio—manufacturing, servic-
ing, selling, ship and shore broadcasting,
Television and Photoradiograms. A signed
agreement backed by RCA assures you of
complete satisfaction upon completion of
the training—or your money will be
promptly refunded.
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Radio 'Im:iaum of America
ept. P.S.-
326 Broadway, New York, N. Y.
Gentlemen: Please send me your big FREE 50-page book which
tells nboullc-:lu- brillant on:ru?unmu in Radio and about your
of,
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d radio instruction at

home.




