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POPULAR SCIENCE MONTHLY

“Hurray!"” Bill Anders shouted, jiggling the letter
under Gus's nose.

"Now dad'll let me buy a car.”

us Gives Pointers on Car Buying

Veteran Mechanic Talks of Secondhand Autos and
Shows How Real Bargains Are Sometimes Possible

£ EE WHIZ!" exclaimed young
Rill Anders as he gazed long-
ingly at the shiny new automo-
bile. “I just wish I had a car
like that!”

“Tt'd suit me right down to the ground,
too,” echoed Ted Anders, Bill's younger
brother.

Gus Wilson, veteran auto mechanic and
half owner of the Model Garage, looked
at them critically.

“You young scalawags’ll never get a
car like this just by wishing,” he grumbled
as he lowered the hood and snapped the
catches. “Instead of hanging around
here under my feet all the time, why don’t
you earn some money so you can buy
one?”

“I do earn money,” young Bill indig-
nantly protested. “I've got enough saved
up already to pay my way through col-
lege next year.”

At that moment the postman poked his
head in the door and handed several let-
ters to Gus.

“You might as well take this and save
me stopping at your house,” he said,
thrusting a letter into Bill Anders’ hand.

Joe Clark, Gus’s partner, stepped out
of his little office to get the mail just in
time to hear Bill let out an excited yell.

“Hurray!"” he shouted, jiggling the let-
ter under Gus’s nose. “I've won the
scholarship! Now dad'll let me use that
money to buy a car! What kind of a
car shall I get, Gus?”

By MARTIN BUNN

“Well,” Gus grinningly observed, “if
you're like the rest of these collegiate
birds I see round here, you'll collect a
rattling heap of tin.”

“Not for me,” said Bill firmly. “I
want a real car and then I want to keep
it in tip-top condition, Do you think I'd
do better to buy a good secondhand car
instead of a new one?”

GUS threw up his hands. “Soclomon
himself couldn't give the Ttight
answer to that one,” he said. “Tt depends
on a whole lot of things. How much
money have you? What type of car do
you want? What do you expect out of

Gus Says:

IT IS a good idea to use your eyes
in picking a car but don’t depend
on them too much. Your eyes can
tell about style, color scheme and
general appearance, but they won't
tell you much else. If you see evi-
dence of careful workmanship and
attention to details that's indirect
evidence that the car is a good job,
but your eyes won't tell the quality
of materials in the car.

a car? How much do you expect to use
it? Even with all those questions
answered, there’s still plenty of room for
argument. About all I can do is to line
up some of the things you'll have to figure
on and let you decide for yourself.”

“IAIR enough,” said Bill. “Just tell
me the arguments both ways. That'll
give me something to go on.”

“To begin with,” said Gus, “the main
difference between buying a new car and
a secondhand bus is that the new one is
pretty much of a sure thing while the
secondhand outfit is, most times, just a
gamble.

“When vou buy a new car there is
always the chance that some part may
prove defective, but you can be dead sure
that there aren’t any worn parts. If you
take the trouble to cover at least a couple
of thousand miles before the guarantee
runs out, you're almost certain to smoke
out anything really defective so you can
get it replaced free.

“Another thing about a new car is the
tires, You start out with new rubber on
every wheel, and in the ordinary course
of events you needn't expect any tire
trouble at all for a couple of years, except
maybe a couple of punctures.

“The rubber on a secondhand car may
be pretty rotten without looking so awful
bad. T've seen lots of secondhand cars
need new shoes all around before the
vear was out. (Continued on page 149)
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ARE YOU READY
FOR A BETTER JOB?

Success Comes to Those Who Know
the HOW and WHY.
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offers a fleld that will
never be over-crowded.
Interesting. Well paid.
Start st once to et prac-
tieal working knowledge.

BOOK-A-MONTH
STUDY PLAN
The newest, easiest way to
study. Read a book a
month. Everything simple
and clear. Test questions
easy to answer. Even poor

students learn quickly.
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AUDEL'S NEW ELECTRIC LIBRARY

Makes electricity as easy as A B C for beginners; interest.
ing as fiction: enginesrs can carry in pocket for spare time
reading and reference. Complete—practical—up-to-date,
New from Cover to Cover: Covering thousands of clectrical
subjects with: Questions, Answers, Diagrams, Facts and
Figures relating to: Magnetism, Armature Winding, Dyna-
mos, D-C Motors, Maintenance and Trouble Shooting Tests,
Storage Battery, Alternating Current, Power Factor, Trans-
formers, A-C Motors, Windings, Converters, Switches &
Fuses, Relays, Condensers, Rectifiers. Meters, Power Sta-
ien Practice, House, Light & Power Wiring, High Tension,
Calculations, Code, Electric Raoilways, Elevators, Gas En-
gines, Auto & Aero Ignition, Radio, Telephone, Telegraph,
Motion Plotures, Talkies, Lighting, Electrie Refrigeration,
X-Ray, Welding, Pumps, Compressors, Appllances, An
Electrie Caleulator, Practical Mathematics, A New Electric
Dictionary. Fine paper, binding, illustrations, dingrams.

‘or more information aend for Electric Folder (free).

No Money Unless You Are Satisfied

Send for first book on week's trinl at publisher'a risk. 1If you are

;mtlplﬂcd. you pay $1.50, otherwise return book . ok Twao mnir
0wt vl

FOR nﬂ .ﬂ". we help you overcome handicape uf eduention,
masssmem MAIL THIS COUPON TODAYS = smamn/|
THEO AUDEL & CO. 65 W. 23rd St., New York City

Mail Val. I, Electric Library on 7 days® free trial, 1f 0, K.
I will remit $1.50, otherwise | will return it. | also re-
quest you to mail one book ench month on same terms. No
obligation unless 1 am satisfied.

Nama.......
Address.......
Oceupation.......
Employed by ..........

New Kind Of
Can

Works Like Magic!

At last! An automatic, simple little
can opening machine for the home!
This revolutionary invention in only
a few short months has bunished old
can openers from over 100,000 kiteh-
ens. And mo wonder! Imagine an
asmazing, lfetime device thut holds

AGENTS

Men and Women
have mude up to
$6 and £8 In an
hour, full or spare
time. Big, worth-

while commis- the can and cuts out the top leav-
slong on_ eyery Ing pan rim slick, smooth and clean.
sale.  Exolusive Just turn e crank, that's all. Ap-
Territories. Send oroved by Good Housekeeplng Tnst.,
quick for FREE udern Priscilin, ete, Write today for

speelnl introductory sdvertising offer.
Central States M(g, Co,, Dept. D-844
4500 Mary Ave., 5t. Louis, Mo.

Learn A
hotO g‘dtago?ﬂ

Prepare quickly during

TEST OFFER.

Make money taking pictures.
spare time. Also earn while you learn. o experience
necessary, New easy mothod. Nothing else like it.
Send at once for free book, Opportunitica in Modern
Photography, and {full r!l:ul:ri.

ERICAN SCHOOL OF PHOTOGRAPHY
Dept. 1364, 3601 Michigan Ave, Chicago, U.S. A,

High School Course
in 2 Years

You can_complete
this simplified High
Sehoal Course at home
inside of two years. Meets all requirements for en-
trance to college and the leading professions. This

e th! ix
P B:ﬂ:{l.n of -xh’ ; %ﬁ“c‘-}nmel are described in our

MERICAN SCHOOL
Dept, H-448 Drexel Av.&55th St. ¢ A.S. 1923 CHICAGO_

A definite program for getting ahead
financially will be found on

page four of this issue.

GUS GIVES POINTERS ON
CAR BUYING
(Continued from page 86)

“The same thing applies to batleries.
They're like tires—only good for so long
anyhow. A battery that’ll start the second-
hand car in fine style when you get a
demonstration may go all to pieces in six
months, Sometimes a new car battery does
that too, but not if you take care of it.”

“Why couldn’t you take care of the second-
hand car battery the same way and get the
same results?” Bill broke in.

“Because,” Gus explained, “taking care
of a battery isn’t going to put back the
material that's fallen off the plates or patch
up the holes in the separators that are going
to cause short circuits, Bahbying along a
bum battery after it starts to go bad is a
waste of time.

“FTYHAT'S two items,” Gus continued, “and

there's a lot more. You can't tell how
much carbon there is in the cylinders or
even how many miles it'll be before the
valves will need regrinding just by lifting
the hood and looking at the motor. How
long will it be before the starter motor
itself is going to need attention? Or the
generator? Or the clutch? Or the brakes
need relining? You can’t tell from the out-
side. That’s where the gamble comes in.
Maybe not one of these parts’ll give you a
bit of trouble for years. Then again they
may all go on the blink the first month and
that's just your hard luck.

“There's another thing,” he went on.
“When you buy a secondhand car, it's
already out of date. Suppose it’s three
years old when you get it. Look around
and see how the cars that are five vears old
look to you today. Kind of ancient, don't
they? Your three-year-old car is going to
look just as ancient to you and everybody
else in only two years.

“Don't get the idea that a secondhand car
is always a lemon,” Gus cautioned. “It may
be a much better buy than a new car. When
a man buys a new car he pays the factory
price plus the freight charge and also a
‘service’ charge, so what he pays is a lot
more than the advertised price. Then if he
drives it for a couple of months and tries to
sell it, he has to take a big loss even if the
car looks just like new and is in mechanically
perfect condition. It may be even better
than new if he’s broken it in real careful.
If he keeps it over a year and then tries to
sell it, he has to take two years' depreciation
instead of one,

“N JAYBE he has kept it in fine shape and

only driven it three or four thousand
miles, Figured on a dollars per mile basis,
the fellow that buys that car is getting a real
bargain. It's only a tenth worn out any way
you figure it, and he gets it for half or
maybe a third of what it cost.”

‘Sure sounds like a bargain the way you
put it,” said Bill. “But why does the fel-
low that bought the car in the first place
sell it so cheap?”

“That’s just human nature again,” Gus
maintained. “He's like the woman who
throws away a perfectly good pair of shoes
or a dress and buys a new dress or shoes just
because the ones she had weren't exactly
like what every other woman happened to
be wearing that particular month. Keep-
ing up with the styles is fine, son, if you
can afford it.”

“Then,” said Bill, “you think I'd be tak-
ing less chance on buving a new car hut I
might get a much better bargain in a second-
hand one?”

“That’s about the way it sizes up,” Gus
grinmed. “Like a lot of other propositions
it all depends on how vou look at it]"
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Ra LEARN RIGHT/

&Y’ You need GOOD TRAINING

: to earn BIG PAY!
National Electrical School—a*Million
Dollar Institution—established in 1905
—is recognized throughout the electrical
industry as the foremost school of the
West. National gives you practical inten-
sive training in all elecrrical branches.
No age limit. No previous experience
necessary. Life Scholarship povileges.
Unlimited training prepares you for big-
ger opportunities. Start any time of the
year.Individualinstruction under Experts.

Qualify Quickly for Big Pay Jobs!
We train you right in the shortest possible
time. Our condensed practical training in
one of the best equipped schools in the
country qualifies you as a Skilled Electri-
cian. Don't take a chance without this
training. NOT a Correspondence Course!

Don’t Worry About Enough Money!
We'll Help You!
If you are low on cash, we'll make it easy
for you to get National Training. We help
you secure part-time jobs to earn living
expenses while learning. Unlimited Life-
time Employment Service assures proper
co-operation in getting started in the elec-
trical game. The Electrical Industry needs
you as soon as you can get this training
—that's why its easy for us to help you.

Your RAILROAD FARE ALLOWED

to Los Angeles!

We'll allow your railroad fare from any point
in the United States. Come West, get trained,
enjoy life,and make more because you are quali-
fied. This offer is made for a limited time only,
to encourage men seeking the best training.

NEW Descriptive Book Tells Everything!
Fill out coupon now—and mail it today for
full details of the greatestoffer ever madeambi-
tious men. You'll never equal this
great offer—so send today for the
complete story. Mail this coupon at
6 once, Get names and addresses of
many of our 25,000 Graduates.

2% TE for FREE BOOK z.%
NATIONAL
Electrical School

Dept. 87-F 4006 5. Figueroa Strees,
Los Angelrs, Califocnia
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